


he scene is very
L.A. Freewheeling
banking and free-flowing
cash. Lloyd Greif, executive

vice-president and director of
Sutro & Co., has been advising a
maker of specialty automotive
parts on financial matters
through a couple of years of
strong growth. Now the company
is outgrowing its market. The
CEO has decided to heed a Greif
suggestion and acquire one of his
suppliers en route to major integration.
He leaves a
six-digit check for
services rendered
and as a retainer in Greif’s office.
“What guys—especially those with

ARE TWO HEADS BETTER THAN ONE FOR
SUTRO & CO.? CEO CHARLES DAGGS (LEFT)
RUNS THE FIRM FROM SAN FRANCISCO
WHILE EXECUTIVE VICE-PRESIDENT LLOYD
GREIF DOES THE DEALS IN L.A.

Sutro & Co. is the old-

est brokerage house in

the West and a San

Francisco institution.

But will its growing

emphasis on corpo-

rate finance

lure it southward?










